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Indoor simulators can provide

Virtual
and Valuable

Golf simulators can or PGA Professionals, the range is
d the place where they can analyze their
bea year-roun students’ swings and provide instruction

benefit to lesson and  based on feedback gathered from the stu-
dents’ ball-striking and ball flight. While see-

clubfitting business ing ball flight outdoors is highly desirable, the
ever-advancing features of golf simulators are
making it possible for teachers to take their
lessons inside with results equal to that of
By Tony L. Starks the range.

Bill Baraban, former PGA director of instruc-
tion and clubfitting at an Atlanta, Ga.-area
PGA Tour Superstore, has been using about-
Golf's PGA Tour Simulator since 2004. Prior to
landing at the Superstore, Baraban was the
PGA head professional at The Standard Club
inAtlanta. He says that teaching indoors using
the simulator was much easier for him.

“When teaching indoors, I find there is
much less apprehension from the student,”
says Baraban, elected to PGA membership in
1985. “When you're out on the range there
could be 10 to 12 ather golfers out there hitting
balls, and if your student hits a bad shot they
could very likely feel embarrassed.

“When using the simulator the lesson is
much more private, and the student tends to
getover the bad shots in a hurry. In many cas-
es the student becomes less oriented on
things such as ball flight and more focused on
changing their motion and reacting to the

at range facilities

a private environment for video. I could in effect turn off the ball flight
instructors and their students and just work on their swing motion and po-
at ranges. sitions. From a teaching standpoint, teaching

indoors was so much easier because we could
just get on the next shot without the student
feeling the angst of hitting a bad shot.”

The nine PGA Tour Superstore locations
throughout the country all utilize the PGA
Tour-branded aboutGolf simulator. What sets
it apart from others in this market? The
answer is 3Trak, aboutGolf’s proprietary 3-di-
mensional vision system that applies three
“smart” cameras containing state-of-the-art
processing cores that utilize “frame apportion-
ment” to process nearly 2,000 frames per
second virtually instantaneously.

When Baraban compared other simula-
tors to the 3Trak system, he was sold on about-
Golf’s technology. “Our previous simulator
would show a particular shot going virtually
straight, when the same shot was hit on 3Trak
there would be a 15- to 20-yard draw; the dif-
ference was dramatic,” explains Baraban. “It
made us feel much more confident about us-
ing the system to fit clubs or give lessons be-
cause we knew we were getting a 95 to 98 per-
cent accurate result.”

What does this mean to the PGA Profes-
sional at a green-grass facility? According to
ChuckWinger, aboutGolfvice president, there
are two primary advantages to using a simula-
tor: The conditions are always perfect, and
swing data is provided immediately.

“Simulators can certainly keep a lesson
going on rainy days, and in that sense prevent
a loss of revenue,” says Winger. “There are
other things it can do for a range depending
on where it’s located. For instance, in places
like Phoenix, Ariz., it's going to be a lot more
comfortable to take a lesson in an air-condi-
tioned environment.

“Likewise, in the north, come October the
weather is going to start forcing people in-
doors. For the northern part of the country
simulators can extend the season, allowing
players to keep their swing intact and work on
their swing during the off months of golf.”

That's the approach used by Turning Stone
Resort in Verona, N.Y. The facility has an in-
door golf dome that remains busy through the
winter, and a pair of simulators are used for
lessons, clubfitting and special events, such as
long drive or closest to the pin contests. Turn-
ing Stone even offers winter golf leagues on
the simulators, which leads to increased off-
season lesson and range ball revenue.

“The simulators add a different dimension
to what we can do when the weather's bad,”
says Robert Todd, Turning Stone’s PGA direc-
tor of golf services. “When there’s nothing
much else for a golfer to do in the winter,
they're thrilled to come in and use the simula-
tor. It's a great way to keep your customers
active year-round.” ll
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